e Easily assembled, frameless
cabinet boxes

e Storage & Closet Systems

e Custom-sized casework

e Drawer boxes

e Adjustable shelves

e Full overlay slab-style fronts

For more information or to download a FREE digital catalog,
please visit our website.

CabParts, Inc.

Your Case Work Made Easy ™

www.cabparts.com ¢ 970-241-7682

The quality you demand. The service you deserve.

e Superb customer
service

e Increased profitability
e Higher productivity

* Better cost control

e Consistent quality
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Confirmat Joinery

Dowel Joinery

An eye for profitability.

oS A

422 Dutch Valley C

™
1

Ripmaster »

Fenceless ripping for superior yields
For fixed or moveable blade rip saws
Detailed, accurate production reports
Improved speed, yield and throughput
Stores history for simulation and vendor
comparison

I| -

der Feeder

ariable speed for end-to-end feeding
centric fence for quick alignment
rable nylon chain does not mar boards
japless queuing allows a bank of boards to be
ilt on the feeder deck, keeping the molder full
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Cutoff Saw

Greater speed and
accuracy for increased
yield and throughput
State-of-the-art controls
Superior optimization
Intuitive touch screen
interface

Accurate and

custom reporting

Machinery & Supply, Inc.
Sharp Thinking.
garcreek, OH 44681 ¢ Phone: 330.852.1300 ¢ 877.744.9447  www.eaglemachines.com

The GreatLakes
- Forest Alliance
‘fooks at how::
this industry can
evolve to not
only grow, but
also stay alive

s -

oo Bpgr o g

B

Lakes Forest Al-

liance hosted a
conference in Madison,
Wis., to help answer
some of the questions
currently pressuring
the forest products industry. With a
focus on sustainability, the confer-
ence sought to answer whether we
are currently faced with a crisis or a
unique opportunity.

The three-day conference kicked
off with a presentation by keynote
speaker Patrick Moore, cofounder
of Greenpeace International and
chairman of Greenspirit Strategies
Ltd. Moore's message was clear:
Trees are the answer.

Moore's presentation acted as a
pep rally, stirring emotions and get-
ting the attendees pumped up for
the next two days of in-depth discus-
sion about the state of our forests
and the forest products industry.

"Sustainability isn't hopeless; that's
just a myth,” Moore said. “Changes
through practices and technologies
can help sustainability.”

As an example, Moore cited
two examples of change. First, he
pointed to turning off a light when
you leave the room. This is a change
in behavior. Second, you can switch
your light bulbs from incandescent
bulbs to compact fluorescent bulbs
— a change in technology. The two
changes together make a big differ-
ence, he said.

This same practice can be ap-
plied to sustaining our forests and
the ecosystems that thrive in them.

"Wood is the most renewable
resource; yet environmental move-
ment policy is to cut fewer trees, to
use less wood,” Moore said. “That's
an anti-environmental policy.”

In June, The Great
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Moore also touched on forest
certification and the debate over
whether having only one certification
system is good or bad. In his opinion,
a monopoly of certification systems
is a bad thing. “Monopolies are bad,
both politically and every other way,”
he said.

Growing more
trees and using more
wood is the answer,
but we’re up against
a movement that
religiously believes,
with no scientific
evidence, against
the use of trees and
is against nuclear
energy.

— Patrick Moore, GreenSpirit

Moore also said there is a bias
against wood in the U.S. Green
Building Council’s LEED program.

"All this certification — where is the
certification for steel and concrete? It's
completely ironic. Everyone should be
on the same field,” he said.

"“Growing more trees and using
more wood is the answer, but we're up
against a movement that religiously
believes, with no scientific evidence,
against the use of trees and is against
nuclear energy,” Moore claimed.
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1 oua alaaesrumnnne EVER.
Full CAD Design Tools
Unlimited 3D Texturing
Hundreds of Posts Included
Gumk Fit Nesting
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é ted Based Sheets in 3 Clicks

T &MUCHMORE

Upgrade Today & Start Carving Your Niche Tomorrow!

EnRouteSoftware.com

[ 78] On Inquiry Card or go to wooddigest.com/productIQ

REVOLUTIONIZING [CNC,

OLING

Amana Tool” is revolutionizing CNC tooling
with the latest additions to our industrial line.

V GROOVE INSERT ROUTER BITS
¥ UNIQUE INSERT KNIVES FOR BOTH MDF, CHIPEDARD AND WOOD

¢ DUE TO INSERT ACCURACY TOOL LIFE IS EXTENDED

S0OLID CARBIDE SPIRAL & COMPRESSION BITS

¢ PERFECT CHOICE FOR DOUELE SIDED MELAMINE AND LAMINATE
MATERIALS

# LEAVES A SMOOTH CLEAN FINISH

SOLID CARBIDE SPIRAL PLASTIC 'O FLUTE BITS

¢ DESIGNED FOR SUPER CLEAN CUTS IN PLASTICS, WOOD, FOAM
BOARD AND SOLID SURFACE MATERIALS
A\CTION

S ATISN!
e ‘j'.\w‘.xRﬁ\T“ ED

. FREE 2008 cata.fag now available
arest You Calf 1-800-445-0077 a= | Featin r f" f
ehsite wew.amanatool. com Ll : rig B

F MIRROR FINISH
TO VIEW OUR COMPLETE LINE OF CNC TOOLING www.amanatood comicnc _f__!]' ;L.J

¢\ Amana Tool " -
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On day two of the conference, Larry Selzer’s,

lenge to turn problems into opportunities,” fo-
cused on finding new ways for the forest industry
to do business and on the problem of how much

Ultimately, wood is the way to go.
A changing business Ultimately it’s the most sustainable
The Conservation Fund, presentation, “The Chal- bul].d].ng pl’OdUCt we have.

— Sara Hines, presidential management fellowship program

land has changed hands in recent years. age and decreases the quality [of the forest],” Selzer said.

Since 1996, 35 million acres of forest land have changed National policy and economic incentive does not favor
hands, he said. A big part of the problem is that parcel size is sustainability, Selzer said, and that needs to shift. Among the
diminishing. things needed to be done are new planning and conservation

“Wall Street calls it progress, but it makes it harder to man- tools, increased funding and insurance that the next generation

Open your business to
new opportunities.
Without closing

your business.

The solution to lost production,
excessive travel expenses,
and reduced revenues.

NOVEMEER 13 & 14, 2008 FEERUARY 19 & 20, 2000
GREATER TACOMA CONV. & TRADE CENTER GREENSBORO COLISEUM COMPLEX
TACOMA, Wh GREENSBORO, NC

Travaling o a trade show for a week or more makes less sense every day. Not only is It expensive,

it cosis you something even more valuable; time. You can't get ime back. Lost production means lost wages.
even lost business.

Gain time at TSI Expos. For over 24 years we have focused on the most dynamic industrial woodworking markets
in the country, bringing you the technology you need. Right 1o your backyard.

Products for the cabinet, casegoods, architectural millwork, fumiture and

indusinial wood products industries. Hardware, software and senvices,

Register now to atlend for FREE! Go to www.northwestwoodexpo.com or

www.carolinaswoodexpo.com. Use PLAD in the Free Pass Code Box. 'I'Sl
Web: www.isiexpos.com | Phone: B28.459.9894 | Fax: 828.459.1312 | Toll-Frea: 866 450.9854 \-/Expus
We hring the shows to yow

california | capitol | carolinas | flordda | mid-atlantic | midwest | new england | northwest
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will be prepared to inherit
and manage the forest
land.

“Without careful plan-
ning, growth will hurt
forest management and
the industry. New devel-
opment is good for the
wood products indus-
try, but not for forests,”
Selzer said.

Selzer pointed to the
Green Infrastructure
(www.greeninfrastruc-
ture.net), which looks at
conservation and devel-
opment together. The
organization assesses
which land is the best to
conserve and the best
land to accommodate
development.

“We must work togeth-
er as a nation to ensure
the forest opportunities
we have are there for the
next generation,” Selzer
said.

Peter Ince of the U.S.
Forest Service Forest
Products Laboratory dis-
cussed North American
and global forest product
market trends

Peter Ince’s presenta-
tion focused on trends in
the North American and
global forest products
market. In the lumber and
wood panel sector of the
market, the down hous-
ing market is having a
strong impact, he said.

“The correction to the
housing market is going
to be significant,” he said.
"Softwood lumber prices
are down 44 percent;
they've been crushed by
the decline in the housing
construction.”

Log prices are also
down, somewhere be-
tween 15 and 20 percent.
OSB is down 56 percent,
due to a combination of
excess mill capacity and
the housing bust, Ince
explained.

In North America,
chain-of-custody sales
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growth is predicted to be exponential,
Rick Merdan, Newpage Corp., said in his
presentation, “The Market for Chain of
Custody Products: A Fad or the Future.”

Consumer penetration can already be
seen. For example, Toys R Us has intro-
duced FSC-certified wood toys and Wal-
mart sells FSC-certified patio furniture.

Other presentations during the second
day of the conference centered around
the need for sustaining and managing
our forests properly for the next

all stages of production, use and dis-
posal, including: extraction, transporta-
tion, primary processing, conversion to
semifinished products, incorporated
into finished products, maintenance and
disposal/reuse. Understanding what
goes into life cycle assessment and being
able to discuss it with customers will be
important for salespeople, he said.
“When life cycle assessment is brought
into green building programs, wood

use will skyrocket. Wood outshines

everything else when you do a life cycle

assessment. Green building is a clear
opportunity for the forest products

industry. There's a disconnect between
getting the most LEED points possible

and building green.”

As Patrick Moore noted the very first day
of the conference, wood is the answer.
“It's not a wild idea; it's a good idea,”

Bowyer said. Wi

five generations, finding additional
revenue options, such as selling
carbon credits as Peter Conor,
president of W.D. Flooring, sug-
gested, and the ways landowners
are changing in demographic.

“Look for solutions; don't com-
plain about the problems,” said
Kevin Korpi of the Michigan Forest
Products Council.

Building green

“Ultimately, wood is the way to
go. Ultimately it's the most sustain-
able building product we have,”
said Sara Hines, a fellow of the
Presidential Management Fellow-
ship Program.

Jiaxin Chen of the Ontario Min-
istry of Natural Resources talked
about how sustainably managed
forests can help with the climate
change problem. Reducing our use
of fossil fuels is not practical in the
near future, he said.

Instead, we should increase
forest and wood product carbon
stocks, he said. This can be done
through reducing deforestation;
enhancing sequestration rate in
existing and new forests; providing
wood fuel as a substitute for fossil
fuel; and providing wood prod-

b

Imagine what you can create. ™~

Create what you can imagine!

Find out what path

 WHenWou chioose ArtCAM so

g
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www.artcam.com mﬂ‘; .
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CHOSEHIIEY Dt it sticcess!

Each ArtCAM product has
been builtfrom D :
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ucts in lieu of more CQ, intensive

materials.

Jim Bowyer of Dovetail Partners
Inc. discussed the green building
movement and various certifica-
tion systems. Although it seems
like a new trend, Bowyer said the
green building idea really came
out of the oil shocks of the 1970s.

He predicted that by 2010 more
than half the members of the Na-
tional Association of Home Build-
ers will be incorporating green
building practices.

Currently, there are 47 green
building programs in the United
States, many of which are off-
shoots of LEED, Bowyer said.

According to Bowyer, the key to
getting green building to the fore-
front is bringing life cycle assess-
ment into the programs. Life cycle
assessment examines all measur-
able factors including raw material
inputs, products and byproducts,
emissions, effluents and wastes,
Bowyer explained.

Life cycle inventory can include

There’s more than meets

the eye in WoodEye

Advanced technology is far from
everything in WoodEye. In us,

you will find a partner who knows
the woodworking industry and
understands how you work. We
listen to where you are heading
and help you to get there.

If you want to take part in
developing your business,
call us today!

We will be happy to arrange for a:

CONSULTATION DEMONSTRATION TEST WITH YOUR PRODUCTS

i
&
RELATION 7

VA

WoodEye

www.woodeyeinc.com
(770) 995-6765
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